Candle of the Month: Antique Lace & Linen

Antique Lace & Linen: A romantic blend of jasmine and
fresh vanilla with a base note of musk.
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Scent-Sations' Newest Senior Directors:
Kathy/Jimmy Schneider
"Fairy Tales Do Come True", you only need to…
Prospect, Present and Duplicate! I'm proof. I'm living
my fairy tale each day!
Thanks to everyone who sent their congratulations in
October when I reached Senior Director. Each email,
phone call, card and gift meant more than words could
ever express. Thank you, thank you, thank you!
I also truly appreciate the MANY who helped in
making this next step in my network marketing career
happen. As we all know, it takes the efforts of many and
I never, ever take that for granted!
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Thanks to God, as nothing is possible without Him.
Thanks to my family. Together, we have discussed WHY mom works and WHAT
we as a family are striving to reach. This promotion would have been difficult to
reach without the support I'm given daily from my husband and children.
Thanks to my parents. Growing up, the words, "Where there is a will, there is a
way" were spoken often in our home.
Thanks to Corporate, for the opportunity and all that Scent-Sations stands for.
Thanks to Jackie Ulmer, my sponsor, for selling a candle to my friend who referred
me to her website! And thanks to my friend. <grin>
Thanks to my personally sponsored "Team of Leaders" (Cathy Mahady, Carol Boor,
Jennifer Burnham, Jordan Schneider, Tracey Gilmore, Denis Coruzzi and Saul
Jacobson) who give and give and give "day in and day out" to their business which
is driving my business… and to those leaders waiting and watching to sprout –
there are many leaders still out there!
Thanks to each and every retailer and fundraiser distributor on the team. It is your
love for the product and your continuous 'smelling and selling' that spreads the
'light' we all have here with Scent-Sations!
Thanks to those who choose to continue their COTM just for fun, just like I did for
my first year!

I want EVERY Scent-Sations distributor striving to build a team to experience Senior
Director and the perks that come with it. Your perks may very well be different than mine
but I'll share what I've experienced and what the road to "Senior Director" has been like
for me.
Perks
● My kids have seen their mom 'work' but yet they have never been in daycare.
● My husband and I are able to spend a couple of days a week together 'working' in
our home office and are almost always able to enjoy lunch with one another.
● As a family, we are able to go on vacation when we want and where we want,
knowing our business will continue to move forward because of the strength of all
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●

the leaders.
I drive the vehicle of my dreams, have bought all new appliances, new home
furnishings, and other materialistic items that are not necessary but are certainly
enjoyed and appreciated daily by my family!
We've been able to donate time and money to our children's private school and
neither Jimmy or I have ever had to miss a school function … not even a field trip
or class party, in addition we get to take our kids out to lunch when we want.
I was able to care for my dad after his surgery last spring and into the summer,
while continuing to 'work', never having to ask for time off, etc.
We were able to help our oldest daughter purchase a brand new home and assist
her in landscaping and furnishing it, as well.
I've developed the most amazing friendships with many people on the team from
all over North America. These people absolutely are my best friends. I spend
more time on the phone and through e-mail with the people in Scent-Sations than I
ever imagined I would and our conversations many times turn away from the topic
of business. It's the friendships that keep what I do from ever feeling like work.
We have FUN!
Relationships have also been built with Bobby, Charlie, Carmen, Lynn and many of
the other great leaders of Scent-Sations. The activities we've shared at Fling are
amazing.
It's been so rewarding to meet our cyber-friends / teammates in person at Fling
and share ideas, goals, successes, and dreams.
I've grown so much as person from all the self-development, training and the
relationships that have developed since I became a distributor.

I saved the greatest perk for last.
● We have experienced such abundant joy watching the successes of our friends in
Scent-Sations . It's amazing to watch the people we love and respect have REAL
SUCCESS and reach their personal goals. This team now has a Director and 4 –
10K Diamond Distributors in it's ranks. The possibilities of a couple of new
Directors, a Triple Diamond, several Double Diamonds and a whole pack of 10K's
coming in 2008 is very likely! I can't begin to express the excitement and joy I feel
when teammates have success, knowing they are reaching their dreams.
The number one question I heard after the promotion to Senior Director was, "How did
you do it?"
The answer is really very simple, as spoken from the training of Michael Clouse:
Prospect, Present, Duplicate
Prospecting – finding people to talk to
Presenting – talking to the people you find!
Duplication – teaching those who choose to join you how to … prospect, present, and
duplicate.
It doesn't matter how big or small your team is today, all you have to do is:
-Prospect
-Present
-Duplicate and your team will multiply!
By doing the three basics over and over again, you, too will be living your fairy tale. You
will be living YOUR PERKS!

It's not about BEING a Senior Director but about having the time of your life
BECOMING a Senior Director.
For me, it has indeed been a fabulous and fulfilling journey. It's my prayer that your
journey will be the same.
God Bless each and everyone involved in the Scent-Sations opportunity!

Scent-Sations’ Newest Director: Cathy Mahady
What an exciting time for our team and our
company. I am so honored to be partnered with
all of you… from the newest team member to the
corporate staff and management. Thank you for
the contributions you each made toward the
accomplishment of this promotion to Director.
And thanks to my family. They are the reason
I chose to develop a business that I could work
from home. What an incredible blessing to be
home with my children. And to be able to teach
them to set goals, work hard, keep the faith and then see the benefits of achieving one's
dreams. My greatest joy in life comes from sharing memorable experiences like this with
my family.
So I have been asked, "How did you make it happen?" So much of it is a mental thing.
I'll be honest and let you know I began the month with this question to my sponsor, "Do
you take a laid back approach by not getting your hopes up, thus not having to deal with a
sense of disappointment if you don't meet your goals? Or do you confidently dive into
creating the emotions and thoughts that it's a done deal – that the achievement has
already been accomplished?"
I knew the answer intellectually. I am a reader of authors that espouse the concept of
'The Law of Attraction.' I have read "The Attractor Factor" by Joe Vitale, "The Success
Principles" by Jack Canfield, and am currently in the middle of "Excuse Me Your Life is
Waiting," by Lynn Grabhorn. I had set the intention years ago, that we would reach the
Director position by my fourth year anniversary with Scent-Sations. And so here we were
- my fourth anniversary.
But then I also knew my old self … "don't want it too badly, than you won't be crushed
when it doesn't show itself." And wouldn't you know on the dawn of accomplishing a four
year goal, I had several partners tell me they were putting their businesses aside. "Ugh," I
initially thought. But I also remember the same thing happening just before our first
promotion to Double Diamond last year. Frustration and discouragement can easily set
in when you are working hard to achieve something, but you feel the wheels start spinning
backwards.

But this time instead of getting discouraged that my goal may be thwarted by a sense of
loss, I got excited. Because I knew that it is at those moments when things seem
impossible, that if you just keep digging (despite the challenges), the gold is just around
the corner. Or as H. Ross Perot says, "Most people give up just when they're about to
achieve success. They quit on the one-yard line. They give up at the last minute of the
game one foot from a winning touchdown." I was not about to do that.
I also believe that when you put philosophical questions out there, they will be
answered, if you open your heart and mind to receiving it. And immediately after asking
the question about which mindset I needed to adopt, Brian Tracy spoke to me in this
quote. "Whatever we expect with confidence becomes our self-fulfilling prophecy."
Bingo – that was my answer… cause I knew what I wanted to fulfill. So now I needed to
confidently EXPECT that by the end of the month we would become a "Director team."
So I knew it was my job to start, not only believing, but feeling that the goal had been
accomplished. I didn't know how or when it would manifest, but I knew this team could
pull it off. I had to get my mindset thinking and feeling success – and nothing less.
My next job was to continue the daily action steps of working my business. It is not
about being a superstar and putting up huge, unattainable numbers that your team can't
duplicate. It is about being consistent in your efforts for the long term. Tom Seaver, NY
Mets, stated, "In baseball, my theory is to strive for consistency, not to worry about the
numbers. If you dwell on statistics you get shortsighted, if you aim for consistency, the
numbers will be there at the end."
I think consistency is so vital to success in this business. So many times I see
distributors reach a certain level of success and then they tend to drop back on their
efforts and that is when frustration sets in that their business is not moving forward
because they failed to CONTINUE to take action. But it really is about consistently taking
the next step, because no doubt there will be a backward step or two in your journey. But
if you are constantly keeping in stride, you WILL climb the mountain.
I think that is my role as a mentor and coach, to remind my partners that I believe in
them, I know they have the ability to accomplish their goals and achieve their dreams… IF
they will only take another step. Your dreams have to be stronger than the obstacles in
the way.
One has to learn to develop the discipline to grow, not only the business, but oneself.
Jim Rohn states, "You have to be willing to put yourself through the paces of doing the
uncomfortable until it becomes comfortable. Because that is how you realize your
dreams." You may have heard my story about my insistence upon joining the company
that I would NOT recruit (cause it made me uncomfortable). But I had BIG dreams, so I
needed to DECIDE to step outside my comfort zone and grow myself.
So what are the critical steps that one must take to reach Director –
1. Dreaming. Know what is your heart's desire.
2. Deciding. Make a firm commitment that you are going to do it.
3. Determining. Resolve to step over the obstacles and challenges.
4. Disciplining. Be consistent with your efforts long term.
5. Dancing. Have fun and celebrate the accomplishments, big and small.

Every day with this company is a wonderful chance to be what you've dreamed … to do
what you've imagined. So "Delight in the Possibilities!"
My daughter had asked if we could go to the ice
cream shop as we passed it on our way to the bank... I
had said no, but how about when we get promoted
we'll go.
So the first thing out of her mouth when I said, "We
DID it!" was "Yeah, we get ice cream now!" She so
sees this as HER accomplishment too - because no
doubt more than anyone she has sacrificed to make
this happen for our family.
And the best part - my son came home from college that day to celebrate with us. I
attached the picture - those are my two babies and - and it was strawberry!

Sue’s New Director Plaque Proudly Displayed!
I received my Director's plaque today!
It's beautiful and I absolutely love it! It's hanging in my temporary office
here at our apartment. I cannot wait to hang it in my new office once we buy
a house here in Austin!
-Sue Seward

Congratulations to Newest 10K's
Alethea Anderson

*

Carol Lowe

Jeff and Stacy Pfohl

*

Jim Cambpell

Reed Covert

*

Claudette Keith

“My Dedicated team has worked to help me reach 10K Diamond Leader.
They are such a special group of people. So Grateful they have joined me on
this journey. I am not new to this company been around for a while. I have had some life
challenges and know setting goals and decide what you want in life and developing action
steps to reach your dreams will get me to the life I choose to live!
Thanks to all the people who have taught me along the way. Thank you to the
owners of Scent-Sations to have the opportunity to change my life!”
-Claudette Keith

Candle Season is HOPPING!
I wanted to share with all of you what an amazing time my team is having this Candle
Season and show you the success that can happen during this retailing time.
I have several team partners that are making money retailing our candles.
They are doing home/office/catalog parties, fundraisers, Life styling, and craft booths
along with past customers calling them for orders.
For the month of Oct and Nov. they have hit an ALL TIME high in retailing for our
team.
Let me share with you some of their stories...
Sarah Kuhr joined our amazing company in June 07, this is
her very first Candle Season.
"Cheryl, I am amazed at how fun, easy and simple this
business is. I have been busy these last couple of month with
parties and I am averaging $300 to $600 each party. I also am
busy with a couple of booths, 1 fundraiser and 3 parties in Dec.
WOW! This was my very first party season."
Buffy Stiles joined in April of 2007 and has been non-stop in life-styling her business.
She is a master at getting her name out there and retailing is her expertise. In 1 day of
doing an 8 hour booth she sold over $900 in candles. She has enjoyed the simple "Smell
and Sell" techniques.
Dani Scott has also been a busy gal this Candle Season with booths and home parties.
Her home parties have averaged $500 to over $600 as well as the booths she has done.
She helped one of her new team partners do her first Open House and the total ended up
being over $1000.00. That was a GREAT jump start for her new team partner.
Dani Scott, Buffy Stiles and I had a blast several weekends ago, during a booth we
shared at the Market Place Magic Shopping weekend. It was a Friday, Saturday and
Sunday event and we were NONE STOP the entire weekend. Our sales were over $2,
000.00 in candles and other products. We booked several parties and many are
interested in the business and Candle of the Month Program. I am also excited to report
that Dani has a NEW team partner from the weekend as well.
I personally finished up my 2nd annual fundraiser for our local high school art club.
They sold over $3,500.00. It was an amazing experience seeing that many candles go out
into our community and the best part was the amount of money that went to this group of
kids.

Dani Scott, Cheryl Hill, Buffy Stiles

I am so honored and proud of each one of my team partners and I love to hear the
successes they are having with our candles.
We all want to encourage you to Plant those Seeds of retailing. It will not only put
money in your pocket, but you will have future customers and team partners as well!
We wish you all a Merry Christmas~
-Cheryl Hill, Montana

Bowling for Dollars!!!???
I went to a bowling tournament with my son for high school bowlers. Yes, it was held
this weekend over the Thanksgiving Holiday. I have to admit that when I hear it would be
Thanksgiving Weekend I was not thrilled about going. I did have family that came to my
home for Thanksgiving. We got to eat a wonderful Thanksgiving Dinner with everyone
but then we were off to the tournament.
This tournament is normally a 4 hour trip from our home but due to the holiday traffic
it turned into a 6 hour trip. We decided to take a break from the traffic and get gas and
something to eat. We walked into a small diner filled with holiday travelers.

Of course , I always pack my business cards and have a few jars in my car. Something
that I always do when I first sit down at my table is to pull out my business card with
sample attached and lay it on the edge of the table for the waitress to smell.
The waitress came over to take our order and smelled the sample of Coconut & Lime
and loved the smell so much that she took it back and showed to some of the other
waitress. In a few minutes our table was surrounded by customers and waitress asking if
I had different samples to smell.
I said I don't have any more samples but I do have some jars in my car of different
fragrances and went out to my car and brought in the only dozen of jars that I brought
with us. (Wish I had remembered to pack my sample bag).
I sold all 12 and gave out about 25 business cards to everyone in the diner. I
made enough money at that small dinner to pay for our trip. It was great. My son just sat
there amazed at what was taking place. He watched me talk with everyone about our
business and even demo the small votive that I always have stashed in my purse that is
completely burned. I take this votive holder everywhere to show how clean our candles
burn. When we finally get back in our car to head to the tournament my son and I
laughed and talked about what had just happened to us.
The funniest part of this for me is my son is 17 and like most men think that candles are
kinda of girly and he really doesn't like it when I talk about my candles. But for the first
time he really enjoyed the experience he had which was great for me. He even joined in
and begin talking about the candles and how good they are. He found himself promoting
mom's business too and helping me to sell our candles. We both had a wonderful and
exciting memory to share with each other.
When we got to the tournament he came and even asked me for some of my business
cards and was passing them out to people that he knew. He even said that we should have
brought more candles.
Just wanted to share our experience with everyone. You just never know when or
where you will be when someone will want to buy your candles. So like the Girl Scouts
and Boy Scouts motto is "Always be prepared". And yes, I was a Girl Scout, thanks to
mom and dad for letting me join the Scouts when I was a young child. I try to always be
prepared for things.
-Kathy McDonald, Texas

Niece's Birthday Party Brings Sales
I went to my niece's birthday party tonight and just happened to take my bag of scent
samples that I got with my fast-start pack with me so that my sister could pick out her
hostess candle for her home party next week. I'm SO GLAD I took it! I left the party with
over $100 in orders and had no intentions of making any sales tonight at all. These
candles really do sell themselves! Just let them smell and they will sell!
-Becky F. Indiana

Do You Have a BUSINESS or a Hobby?
Don't worry...there's not a right or wrong answer. Some people join the Candle of the
Month Program because they love candles and want them for their personal use. Before
they know it, people who smell them want some, too. They're now in business, and who
doesn't need some extra income these days?
Some of you have met my sister-in-law from Florida, Kori Abell, who is a Diamond
Team Member and wonderful friend. She's the self-proclaimed Bella Babe and her energy
and fun-loving attitude are contagious wherever she goes. Her saying this year at
Summer Fling was "Money, Can You Ever Have Too Much?" Does anyone know the
answer?
Unless you already "Have Too Much" take a look at your Mia Bella Business and rate it
on a scale of 1 to 10. Let's start by rating these three things:
Your Belief in the Company;
Your Belief in the Products;
Your Belief in Yourself.
All of those should be at a 10. If they aren't take a closer look. What will it take to get
them all to a 10? Focus, ponder, study, and let me know if I can help!
Another question about YOUR business. Is your "game plan" in place for
fall/winter/holidays, i.e. CANDLE SEASON? It's here everyone. NOW IS THE TIME to
take YOUR business to the next level.
Review your goals and I'm guessing you've already reached some of those...maybe ALL.
If so, AWESOME! It's time to set some more. Mine is to help as many of you reach
Diamond (and beyond!!!) as possible. If that is one of your goals, please tell me and let's
get busy!
If you have not purchased the Fast Start Package, NOW is the PERFECT TIME to do
that. Consider it early Christmas shopping while growing your business. You'll have the
Sample Bag which is worth its weight in GOLD, and here's what all is included now. The
Company added the new products but kept the price the same.

WHEW, this is a such a great value and the very best way to sell the products is to have
them to show and let others touch and smell.
Get yourself and YOUR business positioned for success. You can't sell out of an empty
wagon.
Have Fun -- Make Money! (Can you ever have too much?)
-Becca Mutz, Arizona

Riding out the MLM Business Storm
Are you struggling with the storm that can come with building
an MLM Business? Most people do because there is a bit of a
storm, and most anything new you do will have its own storm, so
this is no different.
The challenge with the MLM storm is the havoc it can wreak in
our minds, affecting other aspects of our lives. It's not always easy
to get up every day and face it all again.
More phone calls; follow ups; no shows for appointments, etc.
This is the storm that you must face in this journey. There is a storm of putting in
MUCH time FIRST for very little, if any pay. Sometimes, your balance sheet will reflect
negatively.
All of us must walk that path of putting in a lot of time for little income so we can reach
that place of a LOT of income for little time.
The question is "will you keep riding that storm out?" Will you put on your blind faith
and move yourself forward; even when the storm is so intense that you feel you can't see
where you are going?
All who reach the top go through this. The challenge is that most of the time, people see
those at the top after they have made their ascent. After they have lived through their own
personal storms and fought the hard battles.
So, it's easy to look at them and think that they surely didn't struggle like you are
struggling. They surely did not face as many challenges as you are facing.
The reality, though, is that they did. Ask any top income earner and they will share
stories with you that will make you know that you are on the right path.
Today, on the treadmill, I was thinking of the struggles of the business and specifically
the struggle of keeping your mindset where it needs to be in order to get where you want

to go. I believe this is the NUMBER one struggle we face.
And as a big music buff, my treadmill time is always spent jamming to music that keeps
me motivated in my workout. I relate much of life and business to the lyrics written by
others. Why? Well, because they are often writing from the viewpoint of a struggle with
something that is going on in their life, whether it's love, business, politics or whatever.
And, we can often find our own story in the words written by another. A few changes
here and there, but the same basic story.
Today, it was once again REO Speedwagon and their song "Ridin the Storm Out." It
really started me thinking about the storms we all face and how we deal with them and
our commitment to weather those storms.
So, here are the lyrics and then mine as to how they relate to our business. I hope you
find some piece of yourself and your story within them.
Ridin the storm out, waitin for the thaw out
On a full moon night in the rocky mountain winter.
My wine bottles low, watching for the snow
I've been thinking lately of what Im missing in the city.
How this relates to your MLM business:
Riding the storm out. I'm building this MLM business; wanting and waiting for the
acceptance of others and the team to grow, I am reflecting on what has been going on
when I could be many other places in my life. My energy is challenged and I sometimes
feel exhausted as I push myself to move forward, often feeling that I am swimming
against the current to get there. And, while it is challenging, I think of what I could have
in my life if I were choosing a different path.
And Im not missing a thing
WatchinWatchin the full moon crossing the range
Ridin the storm out
Ridin the storm out.
How this relates to your MLM business:
Here is what I could be doing if I were not committed to this business. I could have: A
boss; an alarm clock; day care for the kids; lunch in the break room with other whining,
unhappy employees; a long commute with traffic, etc. This is what I am missing and so I
am really not missing a thing by spending my time building the business. I have the joy of
being home and not missing those things that are important in my life. I'm going to keep
on taking action and ride the storm out until these things don't matter any more.
My ladys beside me, shes there to guide me.
She says that alone weve finally found home.
The wind outside is frightening,
But its kinder than the lightning life in the city.
Its a hard life to live but it gives back what you give.

How this relates to your MLM business:
I have my sponsor and this team of other people who share my goals and are here to
support me in this journey. Many others have walked the path and fought the storms
before me and their journey is a guide for me to follow, and together we will reach our
goals and help others. It's tough to fight the doubt, disbelief, rejection and other things
that go along with the process, but the personal growth that goes along with it is priceless
and I know this is the path I must be on. It's not always easy, but the ultimate rewards are
priceless and I will get back everything I have given and more.
How are YOU going about weathering those storms you face in your business? Would
you choose to do things differently or do you see where the rainbow that waits on the
other side of the storm is priceless?
I wish you belief and faith on your journey!
EXPECT Success!
-Jackie Ulmer

Happy Holidays to You and Your Loved Ones

Lori and Todd
The children: brown pup is “Samantha” and yellow pup is “Gonzo” (they’re both 5)

This time of year is special - our family and friends gather and we have the opportunity
to reflect and be thankful for the things we treasure in our lives. That celebration includes
looking to the future, our future.

By starting a home business with Scent-Sations, you have taken a very important step
toward your future and YOU are in the driver’s seat. Like a car, your business is
comprised of many components. Just a few of those critical components include the
driver, the actual vehicle, and the key, which ignites the engine. You are the driver and
the candles are the vehicle to get you where you want to be in your business…and in life.
Whether your goals include financial freedom, personal independence or simply
something fun to call your own, patience is your key to turning on the engine and keeping
your business on the road. Nothing will kill a business, or a car faster than turning off the
key.
So, with one mile at a time, one rotation of the wheels we move forward on the road
toward a brighter future. You are not alone. Although this is your own venture, there are
many cars on the road with you, not to crowd you or slow you down, but instead to keep
the flow of traffic moving at a safe speed. Utilize the tools provided to you by your
sponsor and contact those other drivers for support and assistance when you encounter
speed bumps or the occasional flat tire. We are all here to help, wherever you may be on
the highway of success.
Happy Holidays and CHEERS to OUR future!
-Lori Clark, Colorado

My First Fundraiser Was a Big Success!!!
I just wanted to follow up with you to let you know how my
fundraiser went! As you probably remember, I told you last
month that I had went to a meeting at my daughter's school
regarding their upcoming trip to Washington DC. At that
point, the school did not have any Fundraisers going on to help
the children raise $672 each for their trip. After passing
around a couple jar candles, and telling a little bit about our
company, the parents decided immediately that they would do
the Mia Bella Fundraiser. It's amazing what can happen when
you speak up, even when it's completely unexpected! I
continue to share my excitement...
I know normally a lot of distributors offer 10 - 15 candle
scents, but I had a hard time picking them. With around 100 scents, how do you choose?
I picked a lot from the top sellers of the season, but a few others were requested as well.
So we went with 25 scents, and decided to do not only the jar candles, but the Mia Melts
as well. I placed an order for a bunch of Mia Melts (in some of the scents we would be
offering) and nicely broke them into 4 pieces, put each piece into a small zip baggie and
labeled them. I did use some of the information in the back office to create my packets.
Of course I was rather nervous, as it was my very first fundraiser. I also created some of
my own information to include in each envelope. This is what I put together in each large
white envelope that I created for each student:

●
●
●
●
●

●
●
●
●

1 Catalog
1 Brochure
1 Business Card
1 Mia Melt Sample
1 letter "It's Time to Begin our Fundraiser" that explained what was in the packet,
how to collect the money and who to have the final check payable to, the date that
the Fundraiser was ending, when they could expect their orders, one of our
Funraising Profit Charts (I created miniature charts. Just by taking the big one
and created 4 of them on a sheet; so it was less expensive to distribute) This way
they could see the potential profits they could earn. I also included my information
and directed them to my website to view our entire product line
2 different kinds of order forms: (1 specifically for the jars and 1 specifically for the
Melts)
1 flyer with all of the jar scents; with scent descriptions of each
1 flyer with all of the melt scents; with scent descriptions of each
I also included what looked like a coupon, on bright colored paper offering to help
save people time over the holidays by letting me create their gift baskets!

On the outside of the big white envelope I included a large label which had the
following information:
Mia Bella Gourmet Candles
Washington D.C. Fundraiser
South Cumberland Elementary School
ENTER DAILY TO WIN FREE CANDLES
www.usecommonscents.com
Student Name___________________
Student Phone___________________
Fundraising Dates: November 1 - 16th
Jar Candles: $20/each Student Profit: $6/jar
Mia Melts: $12/bag Student Profit: $4 bag
The prices I set were to kind of offset the shipping prices, so the kids could get the best
possible profit. I know alot of other direct sales companies really boost their product
prices for Fundraisers, so I didn't want to do that. I thought my prices and profits set
were good, and not one person batted an eye.
Of course during the Fundraiser, I sent home a letter about 1/2 way through letting
them know that they had one week left before the Fundraiser ended.
The day before the Fundraiser ended I sent home a letter letting them know that all
orders and money (one check for the full amount) was due the next day.
I met with the teacher and we went over everything. Totals of the jars and melts, as
well as the money.
I created my own tally sheets so that i could easily go through everyone's order forms
and total up everything accurately.

My fundraiser was over $2700! This is with only 14 students participating! I thought
that was pretty exciting!
Of course i deposited all funds and called the home office on Tuesday and placed my
order. Now, I offered to do all of the work for this Fundraiser, including separate and
bring in the products to the school for students/parents to pick up. I wanted to make this
as easy on them as possible. That afternoon I stopped in at the school and met with the
teacher to give her a check totaling the children's earnings from the Fundraiser! The
smile on her face made my day!
Tuesday evening I looked online to see that my entire Fundraising order was already
shipped! All in ONE DAY! You guys are absolutely amazing! So i have 13 boxes arriving
at my home today.
With all of this said, I was able to pay quite a bit on my daughter's trip, which made my
husband and I very happy! I am sure with all of these orders, I will be well known in town
as the candle lady, and I look forward to getting to know my newest customers. I know
this will have a great impact on my business!
I just wanted to share my excitement and let you know how well the fundraiser went! I
have never been so happy to be a part of such a wonderful company!
Thank you for everything you do and having a vision for each and every one of your
distributors, which I know you consider family! I hope you know as well, that I consider
you all part of my family too!
Here is to an EXTREMELY BRIGHT future!!
-Debbie Emery - Diamond Distributor & Team Leader
Crossville, TN

I Have to Share My Excitement!
I had finally pre-sold enough candles from the fast start pack and was able to purchase
the fast start plus an additional 6 jars, a couple dozen votives, several bags of Mia Melts
and a dozen Bella Bars.
I received my large shipment on Monday, after Thanksgiving Holiday. I'm sure most of
you know what I spent my day doing. PLAYING with candles! Of course, I prepared each
customer's order for delivery.
One of my customers had ordered "Angel Wings" because It was originally in the fast
start pack. When I received my order, it had been replaced.
My husband and I had a Church meeting tonight (Thursday) in which this customer

also attends, therefore I took 5 jars with me so she could smell them and pick the one she
would like. I already knew she and her husband were very picky about strong scented
candles (she did NOT like SOCP) so I expected her to choose the French Vanilla, which
she did.
Afterwards, I put the other 4 candles to her husbands nose for him to smell them. HE
was VERY IMPRESSED with how REAL they SMELLED. He asked if I could sell him one
for a Christmas Party he would be attending at work. To make a longer story shorter, he
LOVED all the scents I'd taken (Coffee Break, Banana Nut Bread, Apple Pie, Apple
Cinnamon). He purchased ALL FOUR CANDLES and gave me money for a 5th candle in
which I will deliver to him on Sunday. This is the husband that does NOT like scented
candles!
Yes, I went to a Church Meeting tonight and game home with a check for another
$100.00! YIPPEE!!! I can place another order for more candles now for my upcoming
parties! I am EXCITED!!!
-Donna Abbott, OR

Money Grows Into Trees!
Have you ever heard the old expression "money doesn't grow on trees"? Of course you
have. The truth is that money doesn't grow ON trees.
IT GROWS INTO TREES!
Once you grasp that concept, your business future is limitless. Plant a few "seeds" and
you will grow strong, healthy trees that will last for several lifetimes. I've often heard
people that don't understand the power of this concept say "but I paid for those candles why would I give them away"?
The answer, very simply is, if you give them away they will take root, reproduce, grow
and provide you with great abundance.
Here are just two stories for your consideration.
The first is from a team member who had just begun his business.
"The day after I got my hands on my first Candle of the Month, I gave away 5
votives to potential customers. One was given to my old friend with severe
allergies who could no longer burn candles and one to each of 3 physical therapist
technicians and an
occupational therapist. About a week later, my friend met me and bought $64 - 2
Jars and 8 votives. The very next day, during a physical therapy session, the tech
was so enraptured with the votive that after she had totally burned it, she had
scraped up the remaining wax and added it to unscented candles to savor the

scent. We discussed Christmas gifts for her coworkers. She decided to order 3
dozen votives and mix them to create 12 gifts of 3 each. Then, I ordered the Fast
Start Pack and I scheduled a meeting with her. She loved the sample scents so
much that she ordered 7 jars for relatives. Not bad for the first time out with the
sample kit."
How's that for the first few days in the business? And it proves a point. He gave away
five votives and they turned into nine jars and twenty votives.
BOOMERANG!
One of the most successful people on our upline team told me:
"In my four years in the business, I've GIVEN away 60 - 65 jars, including gifts
to family and friends. Total investment for giving away 65 jars? $715.00
approximately including shipping.
One of those 65 jars was given to a friend. She liked it and decided to build a
business. That jar today pays me about $2000 a month in residual income and
that amount is growing each month.
It's important to note that almost all of these 65 jars given away were not given to
'qualified prospects' but to family and friends so I wasn't giving them away with
expectations of a return on investment. I gave with no agenda in mind."
Bottom line - the more votives and jars you give away - the more
they will produce for you.
We can't say it any better than a very old book did:
“Sow and ye shall reap"
Onwards and upwards,
-Ginger and Saul Jacobson, Ont, Canada

Home is Where the Mind is
Oh our aching feet! Oh our racing minds! We’ve been walking and dreaming all
afternoon. We recently moved to Lakewood Ranch on Florida’s sun coast. This incredible
planned community is opening another new section called The Lake Club, which has
seven model homes open to the public this week only. These houses are large (some
almost 8,000 square feet), very beautiful, and very expensive ranging in price from
$3,000,000 to $7,000,000.
Finding seven magnificent new homes is not that unusual, but what amazed us was
looking at the site plan for this private gated community. They are building over seven

hundred of these homes here! Who is going to be buying these incredible estates over the
next few years? We’ll tell you who – the people who have the vision to see themselves
living there. The future residents will be those adults who still see the world through the
infinite possibility perspective of children.
With each new house we explored, our son & daughter would pick out which rooms
would be theirs and how they would utilize each space in the house. They were joyful yet
serious shoppers believing they can have any one of these homes. We lounged by the
waterfalls and pools, took the elevators upstairs, hopped up on the barstools of the
outdoor kitchens, and all gathered in the showers large enough for our entire family – all
the while creating the vision of what our life will be.
Young people don’t see the boundaries that adults often impose on themselves. Most of
the other adults whom we observed schlepping through these mansions had an entirely
different perspective. They commented on the startling size, beauty, and opulence, but it
was very clear that they could not imagine living in such grandeur. You could even hear
the resentment in their voices knowing others will be living so elegantly when they will
never will. Their choice. How terribly sad and totally unnecessary.
Everything that you will have, do, and be in the future is being created by your visions
today. Help yourself imagine your greatest life in small moments. Stop by a charity that’s
dear to your heart and imagine all the lives you will touch with your extra time and
resources. Walk the campus of the prestigious university to which you’ll be able to send
your children. Go to the car dealership and sit in that dream car. Feel the softness of the
upholstery, smell that rich new leather, take it for a test drive. Visit an open house in your
dream neighborhood and plop down on the couch. Picture yourself living that life...not
just on the weekends, but every day with the ones you love. Know it will happen in your
head and your heart.
Once you really internalize the feeling of living a life that large, you will find that you
must take action to make it a reality. Anything less is simply unacceptable.
Dream clearly. Act boldly.
Live fully.

DARE TO DREAM
Because we know that ‘you become
what you think about’, we decided our
family will have a constant reminder of
the challenge you set forth! We just
finished decorating our new family room
with your inspirational message.
When we tell people that we have a big picture in our family room, we don’t mean the
Sony!!!
-Bradley & Debra Warren
Senior Directors In Sunny Florida

Does the Mia Bellas Passion Wear Off? NOT!!!
Saturday, November 17 was my 4th annual networking open house. It's actually my
favorite show of the year, and one I look so forward to doing each and every time. This
year was no exception, and yes, four years later I STILL had trouble falling asleep because
I was so excited the night before my show.
The open house was a great success, with $723 in sales brought in, and home parties
and fundraising information on the way out the door, too. We've only just begun...
Seriously, the most fun for me is meeting all the wonderful people who attend our open
houses and show their support. We have our regulars, and we have our newcomers. And,
we have FUN! It's a comfortable atmosphere to get one's shopping done in that good ole'
fashioned, personable way. Our guests can expect great products, knowledgeable answers
on the products and great customer service. Sometimes in this big, fast-paced world we
live in, something small and intimate like this is refreshing.
It's very exciting each year to work with other home-business men and women and
share in our common ground. That is, our love for our businesses. Even though we each
do something different, we can appreciate each other's efforts, the products and the work
that goes into it. We help each other grow, both financially and personally. In fact, it
almost seems insane, doesn't it? Instead of worrying about competition, we SHARE our
customers and ideas! I would a whole lot rather be earning money in that type of
environment than any other work environment I have ever been involved in before hands down!
When I signed on the dotted line in 2002, this business was no longer about me. What
a joy that is! It's so rewarding to work your business with that kind of mindset. I can't
count how many times I have gone to bed with a smile on my face, knowing that I had the
opportunity to really make a difference in someone's life. Each case was different, but
equally rewarding.
Personal success, what does that mean to you? How about financial success?
Whatever it is, it's possible through this remarkable company, Scent-Sations, Inc. We
have a strong leadership within corporate. Integrity is what we believe in. I personally
have gained some strong business partnerships who work hard together.
I have a duplicable system in place and the passion to begin helping you define what
success means to you, then coaching you in that direction and cheering you on! That's
right, YOU get to decide whom you want to work with, the hours you want to work, the
pay you want to receive - EVERYTHING.
Our future looks bright!
Oh, and I'm already counting down the days to my next annual pre-holiday open
house. Fall 2008 - here we come!
-Susan DeVries, MI

My 6 Year Old Caught the Mia Bella Bug!
I just finished reading this month's newsletter and figured it was about time I sent in
my own story about my daughter.
My daughter, Caitlyn, is 6 years old and has caught the Mia Bella bug, and its getting
progressively worse (or better- depending on how you look at it). I signed up while we
were living in Wilkes-Barre. The day after I signed up, she told her teacher that I sold
candles. After 2 months of my daughter telling her what her mommy did, the teacher
finally requested a catalog. I don't need to tell you how impressed she was with the scent
sample. I always made trips to the office to pick up product. I tried to do it while she was
in school, so it was a quick "in-and-out" (but it never was). I did bring her in a couple
occasions and she loved it every time.
This summer, we took a trip across country... driving. We gave business cards, catalogs,
and scent-samples to everyone we met. She loved leaving them in the hotels and at the
restaurants that we ate in.
Now that we're living back in CT, I've realize more how passionate my daughter is about
Mia Bella. I had just received the Cactus & White Peach COTM and Caitlyn asked how
much a small candle (votive) was. I told her $3. She disappeared. Moments later, she
hands me $3 because she wants to buy a candle. Then, she took her votive outside and
had to show all of her friends. Minutes later, she comes in with a handful of change (I'm
talking about nickels and dimes) because her friend wanted to know what she could buy
for $1. I gave her friend a votive along with a business card to give to her mom. (no- I
didn't take the friend's change). She'll come home from school and ask me if we're going
out to sell candles that day.
The other day, I was commenting to my husband that I needed to get new business
cards since my old ones have my PA information on them. Caitlyn proceeds to tell me
that I have to put her name on the card as well. My aunt and I (she happens to be in my
downline) have combined forces and are selling together, so we decided to make her up
some business cards of her own. She takes 5 of them to school with her everyday and
comes home with none. Just this past week, she was sick and had to stay home from
school. She gave business cards to her friends to pass out to their class. Even though she
missed a day at school, she had someone else getting the word out for her. At 6 years old,
my daughter has learned how to network.
We have an upcoming open-house for the holidays and Caitlyn has been working hard
at helping us prepare. She's put candles in order for us and helped boxed them up. (I
forgot to mention that her vocabulary is growing from learning to read the scents on the
candles). She now understands that mommy's business is not all fun.
My daughter, Caitlyn, really is the best person on my team. She has absolutely no fear
to talk to a complete stranger about what I do, and is extremely passionate about it. In 12
years, she really is going to be giving some distributors a run for their money.
-Kendal Langlois

4 Year Old Has the Mia Bellas Fever!
Thank you, Mia Bella, for the emphasis you place on children in this business! My 4
year old loves to help Mommy with "our candle business." The other night, I had a Candle
Open House. As a customer was looking over my display, I heard the little voice of my
four year old saying: "Mommy, how do you spell "For Sale"?" I told her how to spell it
(another wonderful advantage to being a Work at Home Mom....I have been able to stay
home and teach my 4 year old how to read and write this year!) and then I thought very
little more about it.
Eventually, I glanced into our Florida Room to see what she was doing. She was at her
art table working very diligently. The next thing I heard were those sweet little footsteps
walking into the room. As I looked out of the corner of my eye, I saw a "used" votive
(already burned....black wick and all) on my lovely candle display table with the words
"For Sale" on it.
I had to smile as I knew she was "working our business." The customer I had at the
time saw the whole thing take place. She asked if she could purchase the "used votive".
My heart was touched by the kindness of that dear lady. I called my 4 year old in and told
her someone wanted to buy her candle. She ran in as fast as she could. The lady gave her
$3.00 for it! She ran to her room and put her hard earned money in her piggy bank! She
was as bright as all the Christmas lights throughout the house! The customer left, having
purchased 6 jars, a used votive and left behind a very happy child!
-Deborah Kemp, FL

My Kids “Cleaned Up” Nicely!!!
I just had to share and so wish that I would have taken pictures.
I had a delicious Mango Tea jar burning in a holder in my kitchen. My girls both love to
blow it out so without much wisdom on my part, I had them both blow at the same time.
They were standing opposite of each other and after the smoke cleared, both of them had
wax splattered all over their faces. After the initial“ouch, that was HOT”, they began
laughing hysterically as they opened their eyes and saw orange wax dotting their faces and
hair. We are talking eye lids, ears, everywhere.
Once they had shown everyone in the house, they began to wash it off with soap and
water. You would never have known that just minutes before had hot wax splattered
all over their faces. What an amazing product!
Wishing you a day filled with joy, peace, fun and success!
-Kelly Wissink

My Son Knows How Good Mia Bellas Smell!!!
I've been with the company since Feb 2007 and this is my first testimony.
I came home on Friday, November 9, from running errands, to the horrible smell of
burned wires. I couldn't find where it was coming from until I entered my bedroom
closet. The smell got stronger as I got closer to my closet. When I opened the door, I
searched to find that my water heater caught fire earlier in the day while I was gone. Only
at the hand of God did my breaker trip and not burn my mobile home down.
I sprayed two different brands of fabric refresher sprays in my closet to get that smell
out. I could smell the sprays only at first, then the wires again. Moments later, I'd do it
again and got the same result. I feared I would have to wash all the clothes in my closet to
get that smell out.
I went to a wedding the next day and was hardly home. At 5pm, I got back home the
same smell. My older son (10) came home from his grandmother's house shortly after.
(He didn't know what happened, so I explained it to him. As you know, when you smell
that sort of odor, you don't notice other scents easily.)
I had an "ah-ha moment"!! I grabbed my Hollyberry Balsam candle and tiptoed off to
my closet. I lit the candle and walked out. I let it burn for 30 mintues and blew it out. I
waited about 10 mintues and called my son into my room and covered his eyes. I led him
to my closet, which was closed. I opened it and asked him to take a big "sniff". He asked
me why and I told him that I wanted him I wanted his opinion on something. After he did
it, I asked him what he could smell. He said, "Mama, it smells like your red candle you
got in the other day." I uncovered his eyes and he stood there looking at the candle still
on my dresser with his mouth wide open in shock. He knows how these candles perform
because he helps me with sales. But that night, I found out what kind of product I stand
by and now have my personal testimony to share with my customers!!
Amanda Lee, LA
Rebirth Candles

The Amazing Bella Bar Strikes Again!
On Oct. 28 I participated in a Fall Festival for a school in my county. My husband and
two of my three children were with me. Luke (6) and Mattie (3) were enjoying the
activities for the day, especially the inflatable jump house. After one of their excursions to
the jump house, Luke came back to me to let me know that Mattie refused to come out of
the jump house when he did.
This was of some concern for him, so I went to get her out. (Note: The jump house was
right behind my booth so it wasn’t that big of a deal for me, since both Billy and myself
could keep an eye on her). Of course Mattie still refused to get out. She was having so
much fun. I went in to retrieve her. (I am sure you can get a mental picture of an adult in

the jump house chasing a 3 year old!) As I was bringing her out I realized that the
inflatable platform was not going to hold up both of us. There was nothing I could do
except to fall backwards! Quite embarrassing as it was to fall out of the jump house, I then
realized that my left side of my rear was covered in red clay mud. Doubly embarrassing!
It was a good thing it was a cool day and I had a jacket; instant cover up for my muddy
pants!
When we got home later in the evening I immediately put my pants in the wash. I
sprayed them with a brand name stain remover knowing all the while that getting out red
clay mud was almost impossible. After they had been washed the dried dirt was gone, but
not the mud stain. Then I thought about my Mystic Melon soap bar in the shower. I
rubbed the bar into the stain and put it back in the washing machine. When I got the
pants out of the wash and saw that the stain was gone I knew I needed to change my stain
removal habits. I just wish I had thought about the Bella Bar first! I was surprisingly
amazed!
-Latanya Wagner, NC

When it comes to “cleaning up” I ALWAYS try the other products first and if I find they
don't work then I try the Bella bar as the last resort and it usually comes right out.
My most recent Bella Bar testimonial:
I have poison ivy in the center of my hand and I was scratching at it the day
before it came out and thinking OH WOW …MONEY IS COMING… only to find
the lumps the next day and realize what it was. I scratched and scratched. I ran
and scrubbed with my bella bar and it has not itched since (that was 3 days ago)
and it started drying up yesterday with no more break out!
-Nicole Lawson

The new carpet in our office was stained with grease, after the wheel of our office chair
came off and the grease ended up being dragged across the carpet. It left a long, ugly,
black mark on my tan carpet.
I tried everything except, the one thing I should have tried first, use MY BELLA
BODY BAR! The grease came completely out!
I think the company should bottle it as, laundry detergent, carpet cleaning liquid and
whatever else, this magical product can do!
-Bill & Linda Schraml

Candle “Tool Bag” Gets Me Sales!

Here is a picture of my Candle Tool Bag that I have been using the past 2 years. I am an
electrician and I keep the bag in my work truck and use it to show my customers my
candles. I have made quite a few sales this way.
-Randy Schiavone

From Scent-Sations Distributor, Vickie Mills:
“I recently completed my November NewLetter for my business and posted it to
my Merchant Circle web site. I am sharing this with you because I wrote a poem
for Veterans and included it in my NewsLetter and I would like to share that with
you.
Feel free to pass the poem on to all those that are serving and that have served.
I hope you enjoy…”
Thank You
Written by Vickie Wills
A Thank You just doesn't seem enough
For all the kind acts that you have done
For those you will not meet,
For those that have yet, their life begun.
Know that our feelings are deeper than a "simple" Thank You,
As these words are not sufficient
For what you sacrifice for our FREEDOM.

Veterans, “Thank You” does not stops here
As you have served t-i-m-e that can never be repaired.
Your kind acts serving our country PROUD
Goes far beyond measure,
In this life under the clouds.
May God Bless you abundantly
for all that you have sacrificed ~
your life and the lives of your loved ones.
Many blessing to you in this life and thereafter.

My Son Sargent Joshua Villalba has been to Iraq 3 times. On his
second tour over there he was wounded and he recieved a Purple
Heart. On his third tour over he was only married for 6 months so it
was hard for him to leave ,now he is stationed state side and he and
his wife just had thier first child this week. He is one of my Hero's.
My yougest son is following his footsteps and he leaves for bootcamp
on December 29th. His Name is Douglas Lee.
-Becky Lee

My son, James is serving proudly on the USS Kearsarage ,
Norlfolk, Virginia. He has been enlisted for three years as an
electronics technician working with the radar equipment.
James was married a week before deployment, his wife is
anxious to have him home so that they can begin their life
together! That may have to wait however, he is now in
Bangledash helping to provide the victims of the cyclone with
much needed food water and other supplies.
As much as we miss him we are very proud of all they do and
know that life would not be the same for us without their pride and dedication!
-Susan Emond

My son, SGT Michael Lowery, has served our country in the United States Army for the
past 10 years.
He has accomplished so much for a mother to be proud of in those 10 yrs. After
completing Basic Training he went to Ft. Benning, Georgia and trained to become a
paratrooper. Then, was stationed at Ft. Bragg, N.C. During his time there he went to
Kosovo for a Peacekeeping Mission. Back to N.C. from there for another 3 yrs. He was

then off to Ft. Huachuca, Arizona where he did communications. While there, he did 2
tours of duty in Iraq. Finally, in Jan. 2007 he left for a year to Korea, where he got
accepted into the Special Forces.
He is almost finished there and off to be stationed in Colorado. As
you can see, he has accomplished alot and that's why he is my
Hometown HERO!
Thanks So Much For Supporting Our Troops!!
-Donna Anderson
PROUD Army MOM

I Love Selling and Using These Great Products!
I am a distributor who has been having so much fun attending
craft fairs and hosting home parties! I cannot tell you how happy it
makes me feel when I see a customer's face light up after using
one of the Mia Bella products. I am so honored to be able to sell
such wonderful products.
Having said that, I am getting the most raves on of course the
BELLA BALM! I had my mother in law try it who HATES hand
lotion, and even she was amazed at its results. Not only are
customers enjoying it but they are amazed that they can wash
their hands and it is still on your hands. I bought two just for me
after trying it once myself. It is my favorite thing to put on now.
What an awesome cream.
The candles are always a HUGE hit but I also come across
customers who don’t burn burn candles because of fire concerns fire issues. My answer
to that, "well than a simmer pot is right up your alley" I am getting same day phone calls
after a customer buys a pot, goes home and uses it. One lady said to me, " If I didnt like
your sweet smile I wouldnt have bought one and now, my ENTIRE 2 story house
including the bedrooms smells like pumpkin cheesecake within minutes after turning the
pot on.!!!" She shook my hand and said " Here is to you and that sweet smile cause now
Im hooked on Mia Bella!" Speaking of pumkpkin cheesecake, that and chili vanilli are my
top sellers.
-Dawn DeMarco

My Grandson Loves Bella Balm!!!
I have been using the Bella Balm is great for my grandsons skin condition. He loves it
and will not let my daughter put anything on his eczema but Bella Balm.
-Gina, PA

I Made This Great Mia Bellas Tote Bag

I bought the bag for $3 and then took photos of some of our products then transferred the to
iron on transfer sheets. After ironing them on I ended up with a great way to walk and talk my
business!
-Tammy Engler

I'm Loving the Scrap Book Totes!
OK, so I haven't focused a whole lot on the sale of the product. I do have some regular
customers and I always thought that when the opportunity presented itself that I "sold"
the product. Well, after I attended mid-states, I made it my mission to find one of those
scrapbook totes that Kellene uses to "lifestyle" her products. So I did. Now I found that
lugging around that bag with 4 candles was impossible for me (just too heavy when I have
a child in tow - which I almost always do), so I knocked it down to two candles and
literature along with biz cards, scent samples, bella bar samples, and body wash
samples… a few post cards too, just in case.

Today this bag paid for itself and made me a profit as well! I had dental work done this
morning. As I was checking out one of the hygienists said, "Oh, that's a cute purse."
Without skipping a beat (for the first time ever) I said, "It's my business bag, would you
like to smell it?" She looked at me a little funny and I pulled out one of my candles. She
smelled it, asked the price and handed me cash! In the process I pulled out a catalog and
a SOCP sample and handed it over to the now 3 ladies present. While I was writing the
check for my appointment the other hygienist asked me about the Pumpkin Cheesecake
candle, which happened to be the other I had in my bag so I handed it over and she
bought it immediately.
She asked me about a few other scents as did the receptionist and I will be bringing
several votives with me tomorrow (another dental appointment—yuck, but if I get another
sale it will be worth it). The other ladies are interested in more than just 1 candle
as they are looking for Christmas Gifts for their "candle freak" friends (their words to me).
So for those who aren't so outgoing this process works! I'm a pretty "withdrawn" person,
but when they ask me it gets me going and I can talk about it all I need to without feeling
like I'm pressuring them. This bag has really been a great benefit…though no sales from it
before today, I've always had candles in it handy and waiting to be smelled and it forces
me to keep biz cards, catalogs etc on hand with me all the time. I've handed out several
this way, that I might not have been able to hand out before, and it has also gotten me a
future fundraiser.
-Tracy Mills

My Boss is a Mia Bella “Candle Freak”!
About 2 weeks ago, I turned my boss on to the Mia Bella Candles. He said he was a
candle freak and wanted to check out some of the scents we offered. He purchased a
Maple Syrup Jar and has made several comments to me on how much he loved it.
I got a voicemail from him on my cell yesterday about 5:15pm that stated the following:
“Dude, I think I could do a commercial for Mia Bella. I was working on regrouting the rock in my fireplace and couldn’t see very well. I grabbed my
Maple Syrup Candle and lit it in the fireplace so I could see what I was doing.
In about 5 minutes, my 2 boys came running in from the front yard wanting to
know what in the world I was cooking that smelled so good! I walked outside to
see for myself and the whole yard smelled like Maple Syrup. I was expecting the
neighbors to start coming over to have pancakes with us.”
I guess not only can our Gourmet Candles make your house smell better; they can
improve the smell of your whole neighborhood.
-Bill & Nicki Raisch

I see the Bigger Picture With Scent-Sations, Inc.
For last year I have been only selling and not trying to build a team. Now I see the
“bigger” picture and I so want to do this right. I have read so many books and articles
from Sue Seward and so many other Mia Bella coaches.
Two of my friends have been listening to me during this time talking about learning
how to market online. (I never approached them with the biz). After, Lise MadFadden got
my splashpro going, I ask them to look at it and see if they thought it looked, good. Then
they call and asked if they could JOINED!!
-Buffy Willhite, Va

Top 5 Do's and Don'ts on Making Scent Samples
1. Don't make scent samples after working all day and start making samples after
midnight;
2. Don't wear dark clothing;
3. Don't scratch your nose while making samples;
4. Do keep plenty of scent sample bags on hand; and,
5. Always carry business cards, catalogs, and product.
Here is why:
When I signed up almost 2 years ago, about 3 weeks into my new found adventure, I
had the experience of participating in a Women's Expo in the small East Texas town I was
living in at the time. I worked full time as a paralegal and so I was absolutely burning the
candle at both ends (no pun intended!) and in the middle!
I "volunteered" my baby sister into helping me get everything together for the show on
a 4 day notice. This included waxing bears, cutting flyers, and MAKING SCENT
SAMPLES. The expected turnout was about 800 people, so we started crushing votives
and filling bags the night before the show.
Well, around 1:30 a.m. in the morning, we ran out of bags while filling samples of
French Vanilla. So I jump in the car, a total mess from making samples and getting ready
for the show, hoping I wouldn't run into anyone I knew or would know after the show,
and was running on adrenaline from working all day on about 3 hours sleep. I go to Wally
World (in Texas, that's what we refer to when we talk about Wal-mart!) and buy up every
bag they had in sizes for samples. I get up to the check out, still full of adrenaline, talking
90 miles an hour to the checker - not sure how to bring up the issue of candles... I
couldn't bring it out because I was still shy In the text of the conversation, I told her "I
ran out of bags making samples. I need enough for at least 500 people! I am so excited
about this new product I found!" She just looked at me like I was NUTS, was REALLY
QUIET, and just kept darting her eyes my way ~ so being a Newbie, I didn't say any
more... I couldn't step out of my comfort zone yet...

So I go back home with my 8 bags of baggies for samples, tell my sister about the rude
woman that checked me out at Wally World. "Just treated me like I was dirt!" is what I
told her. She is almost rolling on the floor laughing at what I thought was my
"experience" with the checker being so "rude". I said "What is so funny??!! That is not
the way you treat a PAYING CUSTOMER!"
She said "If you came in my checkout line after midnight with bloodshot eyes, white
powder on your shirt and UNDER your nose, talking as fast as a hurricane, buying little
bitty baggies that you need to fill for 500 people with your NEW PRODUCT, I'd get you
out as quick as I could too and then call the cops!"
I am just so glad I didn't get stopped on the way home by a State Trooper... I didn't have
one business card or candle on me to explain my way out of that one!!!
But, the Expo was a HIT!!!
-Rebecca Lee Jones

Network Marketing and Harry Potter
Have you ever thought about the similarities between Harry Potter and Network
Marketing? I know it may seem a bit strange but here are some ideas:
1. Some people simply aren't able to make it in network marketing. Just like some of

Harry's friends and acquaintances struggle to be successful wizards, some people
for one reason or another don't seem to have what it takes to succeed.

2. Some people seem to have the magic touch. They are able to recruit more and sell

more than many others. Just like Harry, Hermione and Ron are able to succeed
better than most of their classmates at Hogwarts, some people are more successful
in network marketing than others. However, this is often due to their hard work,
and dedication to self-development.

3. Just like Harry, Ron and Hermione go to school and learn new things every year,

successful network marketers learn new things every year as well. The network
marketer who stops learning, stops growing their business.

4. Every successful network marketer has those who would attempt to destroy their

business. Just like Voldemort and the death eaters who attempt to kill Harry and
his friends and accomplices, many of your friends, family members and others will
attempt to kill your business with their lack of understanding and knowledge or by
their sheer ignorance.

5. There are certain formulas just like magic tricks, which will help to ensure your

success. Just as Harry and his friends learn the magic words and passwords
necessary to their success as wizards. Successful network marketers must learn the

tricks of the trade and understand how network marketing functions as a business.
6. There are certain tools of the trade, which are a must in order to be successful.

Harry and his friends need the tools of magic such as wands, magic hats, potions,
and an invisible cloak. We in network marketing need the tools of our trade which
include items such as: a website, business cards, brochures, catalogs, selfconfidence, motivation, desire, and mentors and leaders.
7. There are different companies, which can be compared to the different houses.

Everyone is not made to be successful in the same company. Just as every wizard
succeeds better in their own house, one company does not fit all. Many companies
which may be a perfect fit for one person simply will not work for another.
8. Sometimes you just have to take action even if you are scared or lack confidence.

Harry and his friends often have to venture into areas, which are scary or
unknown, and they often are required to take leaps of faith or to perform actions
about which they are not certain of the results. Successful network marketers do
these same things. They take leaps into the dark and have faith that everything will
work out for their own good.

9. Just like Hagrid and Dumbledore there are teachers and mentors available to help

you and coach you to success. Your sponsor, fellow team members and many
others both in your company and outside of it are available to help you. Just make
sure you ask for help when you need it.
10. Sometimes you just need to have fun with your business. Create some games with

your business. Quiditch is a game for the wizards at Hogwarts and you need your
own games to play. If you do not take the time to play with your business then you
will have a hard time sticking with it for the long term. Success comes easier when
you are having fun.

-AnnaLaura Brown

Smell and Sell Turns to ”Smile and Sell”!
I have been a distributor for about six months. I usually do not write letters, but I
wanted to share with you what happened to me this weekend at a local craft show.
I arrived early, as I always do to make sure that I had time to set up my table, and then
take a few minutes to get a cup of coffee, visit the other vendors, and relax before "show
time". As I finished setting up I noticed that the vendor one over and across facing me
had arrived. I watched as she began unloading her boxes of 8 oz jars of hand made soy
candles. She looked over at me and scowled. "Just great" I thought, but I smiled, gave a
small wave, and headed for my cup of coffee. I returned with some fudge from a candy
vendor, and offered it to everyone around me. The candle lady across the way said in a
very icy voice " I don't think so" when I asked if she would like some. Once again I

thought, "just great".
As the day went on, I would glance up, and find candle lady (as she was now being
called in my head) staring daggers my way. I was a little annoyed because I certainly did
not request to be placed directly across from another candle vendor, but I am a big
believer in treating people the way that you want to be treated, so I would smile and get
back to business.
Midway through the day her husband arrived with her two small children, there was
some pointing and dagger staring in my direction, and then her husband left, but the
children remained. At this point I was beginning to wonder if I had forgotten my
deodorant, or if possibly I was unconsciously doing the same thing to her. So I resolved to
make sure I smiled at her every time I felt her staring my way. After about an hour, her
youngest child started to fuss, and in a short amount of time was crying. I watched for a
moment, walked over with my stack of coloring pages, and a box of crayons, and asked
candle lady if her daughter would like to color. She looked stunned for a moment, and
said yes that would be great. Both of her kids took several coloring sheets, and were soon
busy coloring.
I went back to my table, and the lady selling ornaments behind me said, heck you
sure are nice, I never would have done that, after the way she's been acting all day. The
next time I felt candle lady looking my way, she was looking rather puzzled, but this time
when I smiled she smiled back.
Towards the end of the day, I had a customer who was insistant that she did not want a
large jar candle, in case she did not like it, but that a votive would not be big enough, that
none of the scents I had on hand were what she was looking for, and she did not want to
order something and have to wait, and so on. She was definitely not buying from me
today. So I offered her a SOCP votive candle to try, and a business card, and told her to
check out candle lady who had smaller jars, and different scents than me.
So ended my day... I thought. As I was cleaning up candle lady came over to return my
box of crayons. She stood there for a moment, and finally said "I just wanted to thank you
for being so kind all day. The crayons were a great idea, and a big help for me. Also my
last customer told me you sent her over, thanks for that." I said no problem, and and as I
turned to finish packing up, she cleared her throat, and said what I never expected to
hear. "I also want to apologize for the way I acted all day. The last Mia Bella vendor that I
met was a not nice to me. He was horrible the entire day, and I guess I just assumed
that's how you guys were trained, you've been nothing but kind, and I'm sorry I judged
you on his behaviour". I was simply stunned, and after I picked my jaw up from the table,
I shook her hand, accepted her apology and finished packing up.
So ended my day again... I thought. About two hours after I got home, the lady who I
had sent to candle lady called to say she loved the SOCP votive, and to please order her a
jar.
Lesson I Learned... When you are doing a craft or vendor show everyone
is there for the same purpose, to promote their business, and sell their
product. Just because someone else is selling either a paraffin, or soy
candle it does not mean that you have to treat them horribly. It reflects
badly on every other Mia Bella Distributor, and as the lady selling
ornaments made me realize...other vendors and customers also notice your

behaviour whether it's good or bad.
So be nice, smile, it will make you and everyone around you feel better,
and the candles will sell themselves.
-Dana McDowell

A Unique Twist on Home Parties!!!

Note from Karen Singer:
“I just wanted to share with everyone a unique twist on home
parties being done by one of my team partners, Melissa Holder from
KY.
Melissa told me she was having difficulty getting people to agree to
a traditional home party. Not willing to give up, Melissa came up
with a brilliant idea to hold a craft class at her home. Already she
has four people signed up for her class, before she even circulated the
flyer. Above is the flyer Melissa created with all tails.”
"I have turned to Craft classes to boost my candle sales. Home parties are hard to
schedule. Everyone wants to learn!"
We will be making fall wreaths that can be used as a table centerpiece with our jar
candle sitting in the middle. Once they want to light the candle, the wreath can then be
used to decorate their door.
The class went terrific! I had 6 people total and that was exactly the amount of candles I
had on hand. Everyone had a great time and can’t wait till I do the Christmas wreath
class. I am thinking of doing a class with the votive roses also.
I did put out all the information I had on fundraisers, COTM and book parties.
We had a great time and got my candles out there at the same time. I am getting a date
for the Christmas Wreath Class.
Melissa Holder, KY.

November 2007: Top 10 Retailers
1.
2.
3.
4.
5.

Joseph Capuozzo, FL
Wyoming Valley Monogram, PA
Theresa Vassallo, NY
Deena Pierce, UT
Denise Kerr, PA

6. Tim Brubaker, CO
7. Nancy Chartier, CT
8. Jodie Tester, MN
9. Jeff & Jenifer Nichols, TX
10. Kimberly Davis, NH

November 2007: Top 10 Sponsors
1.
2.
3.
4.
5.

Jackie Ulmer, CA
Lori Clark, CO
Brad And Deb Warren, FL
Joseph And Monica Natishak, PA
Tracey Gilmore, TX

6. Alethea Anderson, NV
7. Kelly Wissink, MI
8. Lori Moreno, IL
9. Carol Boor, WI
10. Cathy Mahady, MN

Last Year's Top 15 Selling Jar Candles in December
1.
2.
3.
4.
5.
6.
7.
8.

Sweet Orange & Chili Pepper
Home For Christmas
Christmas Pine
Hot Apple Pie
French Vanilla
Angel Wings
Apple Cinnamon
Chili Vanilli

9. Fresh Laundry
10. Christmas Essence
11. Sex on the Beach
12. Oranges & Clove
13. Crème Brulee
14. Cinnamon Raisin Bun
15. Peppermint Truffle

Distributor of the Month: Cheryl Larson
I was really surprised to read the email from Charlie
Umphred that he tells me that I am the Distributor of the
Month and asked me to write a story and I thought “
WOW” what an honor to be a Distributor of the Month ,
I never thought it would happen to me!.
I am a single/divorced deaf mom of four children. I
have been searching for a home based business that I
would enjoy for many years and I have had two home
based businesses in the past that were not successful but
I learned a lot from those experiences. Last March I
found Scent-Sations and Jennifer Burnham and I asked
Jennifer a lot of questions and I researched the information about the SS thoroughly until
I was sure and said “ Yes, this s the one I want to be a part of and would enjoy !”. and I
joined in April 2007.
I read everything on the team training website and team training emails again, again,
again. The audio recording calls were not good for me…
Since I started, I received about 80 leads from my splash page requests and 10 leads
from co-op. I was so excited about that. I made some phone calls to talk with the leads.
Some of them hung up on me. Some made negatives comments to me after they learned
something. After the phone call from me, some of them told me they changed their mind
and were not interested even though they had expressed interest through emails. Of
course, it made me frustrated about that because I can not help being who I am and how
God chose to make me. I was ready to give up but, Jennifer encouraged me with her
support and help.
Have you had a relay call before? Relay Service? Never heard of it before?
Relay Service is an operator service that allows people who are deaf, hard of hearing,
and deaf-blind, to place calls to standard telephone users via TDD(Telecommunications
device for the Deaf), personal computer, or other assistive telephone device. This service
allows the hearing people to communicate with people who are deaf, hard of hearing and
deaf-blind when hearing people do not have TDD.

I was disappointed to find out there were no texts from the training calls audios and see
no captioned or text on Presentation Video besides the few titles. I had a conference
(text) with few other team members to discuss about the Deaf, Heard of Hearing, DeafBlind and other disabled distributors’ needs. I am so excited about that and I really want
to see the things that improved to give full advantage and support and training for me and
my down line members as well as others with disabilities! That’s one of my goal for
Scent-Sations.
Now, let me tell you about myself. I’m deaf since birth. My mom’s doctor didn’t know
what caused my deafness. God chose me to be deaf. Being deaf is not being a “monster”
but it is to some people. When someone finds out about me being deaf, sometimes it
scares her/him away! There is a famous quote from Dr. Jordan, First Deaf President of
Gallaudet University – “Deaf people can do everything but hear!” I use the words “I can
do everything but hear!” to be strong.
I said to myself, Too bad for those leads who hung on me and good for me who never
give up!
Three months later after I joined, I became Diamond! I was really happy to achieve my
first goal.
Last month, two distributors from my down line and I shared a booth at the one day
event and made about $400 dollars but got a lot of drawing slips. I contacted the people
who were interested in joining, fundraising, and home parties. In one month, I got 8 new
signs up and put them under my down line by being available to help with effort and time.
My down line and I are working together as a team because we believe in team working
together. That’s my goal to work on building my team and help my team become stronger
and give full participation in home parties and selling and fundraising!
I have never been to any conference since I joined but I am looking forward to going to
the BIG CONFERENCE next year!
Thank you to Jennifer Burnham for her patience, support and help to me.
Thank you, Charlie and Scent-Sations for naming me the Distributor of the Month.
I am looking forward to meet Charlie, Bob, Jennifer, and others soon!.

Next Month's COTM

Sweet Fig and Wildberry: A sweet, dark, fruity accord with rich, impactful notes of fig,
sweet blueberry, raspberry and juicy black plum on a base of patchouli and musk.

